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paced growth set. So as you build quality
and residual value, you think about how
you are going to get out of your deal or
to think about the exit. And the exit is
real. To develop in some of these smaller
towns that are experiencing hyper
growth, I am not sure institutions will
want to buy apartment buildings or retail
centers in say Dickinson versus Watford
City, for example. But my gut is that they
want to have some sense of place with
infrastructure like the I-94 system,
etcetera. So really think about all aspects
of your deal.” — Patrick Hart,
president, Meyer Real Estate Group,
Maple Grove, Minn., and Dickinson,
N.D.

“We have 110 businesses from Grand
Forks doing business in the Bakken.”
—  Julie Rygg, executive director
Grand Forks Chamber of Commerce

“But some of it is a division of haves and
have nots — whether you own farm land
that is getting mineral royalties and you
are participating in the boom. If you
don’t, particularly those living on a fixed
income, senior citizen and people with
disabilities, are crowded out and have to
make major changes to their lifestyle and
living situation.” — Dr. Richard
Gardner, senior fellow, Center for Rural
Entrepreneurism, Boise, Idaho

“It can be a complicated question
because we have two different entities in
New Town, so to speak. We have the
people who have been there since the
‘50s and, of course, the reservation. So
we are talking about a sovereign nation
and then, of course, the state of North
Dakota.” — David Williams, CEO,
Missouri River Resources, New Town,
N.D.

“I tell people, ‘The keys to success out
here is the research, doing your
homework, then getting out here. We
need to see the whites of your eyes.’
Those that are being successful in
western North Dakota are the ones
showing up and figuring it out. It takes
time, because with the publicity of
western North Dakota, we get hundreds
of tire kickers from all over the place. My
least favorite voice mail is ‘Hello, this is
so-and-so, and I was wondering if I could
get 20-minutes of your time to pick your
brain.’ My brain is fully picked, and I
don’t have any more 20-minutes left.
And it’s not to be flippant or crass. We
have people who will say ‘You need
housing in western North Dakota, but
nobody will return my phone calls.’ Well
you’re right, because they are all out in
the field with somebody that actually
showed up here. They get hundreds of
phone calls a day. When people show up

asking questions about the ‘bacon,’ that
disqualifies you. When you call from
across the country wanting to figure out
how you can get a contract to build
homes for Halliburton, that isn’t going to
get anyone’s attention in western North
Dakota.” — Jeff Zarling, founder and
president of Williston-based Dawa
Solutions Group, Williston, N.D.

Jason Spiess is a multimedia journalist
and host of Building the Bakken Radio.
Building the Bakken Radio can be heard
in Bismarck on SuperTalk KLXX 1270AM
on Sundays at 10 a.m. CT. To see if your
listening area carries the radio program
or see the entire Building the Bakken
Media Network, visit
www.buildingthebakken.com. Spiess can
be contacted at
jason@buildingthebakken.com. ■


